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ABOUT US 

In today’s complex, fast-changing, borderless 

global marketplace, companies face challenges in 

creating shareholder value.   This typically demands 

new market entry, joint ventures, divestments, 

cross-border transactions and M&A.  Businesses 

have inadequate resources and cross border 

expertise to address these initiatives.  

Our mission is to enable companies to be 

successful in their growth and exit initiatives.   With 

VectorSpan, you have an experienced partner who 

can deal with these complexities, while you focus on 

running your business.  We are independent and 

provide unbiased advice to accelerate your growth 

and increase the value of your enterprise. 

EXPERTISE 

We work as an extension of your company and 

bring our international experience and expertise in 

setting up and operating companies, strategic 

investments, acquisitions, divestments, cross-border 

deals, and post-deal integration.   

 Our key strengths are:     

 Understanding of Business Operations – 
Start Up , Growth & Exit 

 Cross Border Experience 

 Senior Level Attention & C level experience 

 Methodology Driven Process 

 Training & Support 

      

SERVICES 

Whether a sale or a purchase, an investment or 
a divestment, a joint venture or a roll up, we assist in 
all parts of the deal life cycle.   

 
 
 

 
 
 
 
Our services include: 

 

 

Strategic Advisory

•Strategic Planning

•Corporate Restructuring

•Joint Ventures and Partnerships

•Corporate Governance / Board Roles

Market Entry Strategy

•Expansion Strategy

•Market Evaluation 

•Choice of Market Entry Mechanisms

•Market Entry Implementation

Buy-Side & Sell-Side

•Preparation

•Identification

•Due Diligence

•Agreement & Closing

•Integration Support

Corporate Restructuring

•Sale or liquidation 

•LBO

•Carve-out

•Spin-off

Workshops

•Strategic Planning for Growth or Exit

•Preparing for a Sale or an Acquisition

•Post-Deal Integration

•Managing Cross Border Initiatives

Accelerate Your Growth 


